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	PERSONAL STATEMENT


Worked as Sales Executive for 2 years divided between Lebanon & Saudi Arabia, where the place I had a lot of experience was in Riyadh, Saudi Arabia in a Media Supplier Company. During my career in Riyadh, I worked also with our sister company in the Event Management Domain for about 1 year as Marketing & Sponsorship executive where I had a lot of experience specially when working with Live Nation, Ticketmaster & Feld as our partners. Supply Chain Officer was my first career in Lebanon where I got a lot of experience and started building my career.

	CORE COMPETENCIES


· Stress Handler, Relationship Development Skills
· Client, Team & Partner Relations
· Leadership skills, effective communication and interpersonal skills
· Experience of working in multicultural environments

	· WORK  EXPERIENCE


· June 2018- Present: Coordinator of Studies at OMSAR- Lebanon
· Responsible on contacting all Lebanese Ministries to supervise on new studies they are working on
· Be in contact with Ministry of Finance to make sure that no study had been duplicated in order to control money waste
· Working on doing website for the studies & research department for Office of the Minister of state for Administrative Reform
· Help all Ministries in any study or research they are planning to work on if it was previously done by another party

· June 2016- May 2017: Marketing & Sponsorship Executive at Live Entertainment- Saudi Arabia
·  Creating Marketing Plan in order to drive people buy tickets and be aware of the event
·  Managing and coordinating marketing and creative materials
· [bookmark: _GoBack] Project Cooperation with Live Nation, Ticket Master & FELD
·  Working with F&B Suppliers to deliver a high image for visitors
·  Responsible for applying Media Plan coordinating with the MBU.
·  Selling Sponsorship KIT for target Sponsors
·  Dealing with the creative agency to deliver the right message
·  Organizing the ads for Sponsors in all media channels
·  Making sure that the sponsors benefits are met
·  Social Media Admin on Company’s platforms
·  Projects: Iluminate, International Football Game (GalataSaray vs Itifaq), Monster Jam


· February 2016- May 2017: Sales Executive at Attention Advertising & Media- Saudi Arabia
·  Maintaining and developing relationships with existing customers in person 
·  Creating detailed proposal documents, often as part of a formal bidding process which is largely dictated by the prospective customer
·  Gaining a clear understanding of customers' businesses and requirements
·  Negotiating the terms of an agreement and closing sales
·  Identify business opportunities by identifying prospects and evaluating their position in the industry;   researching and analyzing sales options
· Accounts working on: Al Shayaa, Alfa Co., Al Yousra Fashion, Al Manea, United Motors

· November 2014-January 2016: Supply chain Officer at JubailiAgrotec Ltd.- Lebanon
·  Sourcing for new suppliers for existing products or for new products
·  Process purchase requisitions / orders within purchasing authority
·  Invite, assess, and recommend supplier quotations, and proposals
·  Establish and negotiate contract terms and conditions, and maintain 
·  Supplier relationships
·  Prepare and maintain purchasing records, reports and price lists
·  Administer contract performance, including delivery, receipt, 
·  Warranty, damages and insurance
·  Responsible of searching for new exhibitions around the world concerned with the company’s                                                                   products
·  Upgrading and controlling Stock & sales reports 
·  Updating suppliers List 
·  Product Registration 
· July 2012- May 2013: Sales Executive at Houmani Company- Lebanon
·  Responsible for expanding the market penetration of the company products
·  Responsible for increasing the percentage of sales for company products
·  Responsible for creating new ideas for the product Like packaging, perfect price that matches the market which helps to increase the selling of the product.
·  Attending Clients Meetings
·  Dealing with the problems that clients face
·  Market Research: Conducted market research in more than 5 cities to see how they will accept the new product in the presence of competitors.
· 
· October2010-June 2012: Sales at Haidar Home (Home Appliances Show room)
·  Responsible ofselling the company’s products 
·  Welcoming the customers entering the show room
·  Responsible of the stock products (Inventory of goods)
·  Responsible for doing discounts for customers
·  Responsible on controlling the delivery sector. (tracking the delivery of products plus after sale transactions)


	Education


· 2010-2013 Lebanese International University, Lebanon: Masters in Business Management
· 2007-2010 Lebanese International University, Lebanon: Bachelor Degree in Business Marketing
· 2007          Graduated from National Evangelical School, Lebanon

LANGUAGES
Education
	Languages


Education
· Fluent in English
· Arabic is my Native Language
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