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EXECUTIVE SUMMARY

· Over ten years of experience in sales, marketing and business accounts
· Ability to manage multiple tasks in a pressured environment
· Have a long history in organizations Business Development within US and Mideast
· Ability to manage and motivate a large group of employees towards achieving goals
· Strong in verbal, written communication skills and organizational skills

---------------------------------------------------------------------------------------------------------------------

PROFESSIONAL EXPERIENCE

Means Marketing EST
Business Development Consultant				April 2018 – February 2019

· Develop appropriate route to market strategy 
· Power pricing and price positioning strategy development 
· Identify and assess potential distributor/agents by market best suited to fulfill the selected route to market strategy
· Distribution selection and distribution management toolkit 


CSC Bank
Senior Business Development Associate 		          February 2015 – March 2018

· Following up on new business opportunities and setting up meetings
· Planning and preparing presentations
· Overseeing the development of marketing literature
· Providing management with feedback  

Business Development Associate			    	             June 2010 – January 2015
				   	                 
· Gathered and disseminated marketplace and competitive information, coordinated all internal resources necessary to facilitate each sale, and execute proper account set-up and merchant training.
· Prospect, cold call, and effectively managed a pipeline of prospects.
· Planed strategically, conducted research on the industries and markets they call on.
· Demonstrated strong analytical, organizational, decision-making, negotiation, oral, written and interpersonal skills.
· Utilized strong financial acumen, to effectively explain the financial and marketing value of product solutions.
· Prepared and presented formal presentations
· Utilized excellent consultative solution selling skills to ensure long-term relationship building and meet business goals.
· Virtual office experience with an excellent time management and organization skills and the ability to work independently.

AMERICAN EXPRESS (Arizona, USA)                                                                               
 Business Growth Consultant                                                                   Nov 2007 - May 2010

· Developed plans that leverage opportunities and mitigate risks
· Adapted those Plans as internal and external conditions change.
· Exceled at helping and articulate a clear vision, establish SMART Goals and develop the right combination of best practice strategies and tactics to achieve those Goals.
· Prepared business proposals to be demonstrated in presentations
· Utilized negotiation and influencing abilities by offering Small Business customers solutions by using products and services from the American Express Portfolio
· Analyzed financial soundness of accounts
· Maintained acceptable performance standards including effectiveness, efficiency and quality

BANK OF AMERICA (Arizona, USA)
Senior Credit Analyst				             	             May 2005- Oct 2007

· Obtained and analyze all necessary financial data using specialized commercial credit analysis software
· Prepared simple and/or routine credit requests reviews
· Communicated with credit applicant when necessary to develop information concerning their business needs and earnings to determine whether a loan may be an acceptable risk
· Acted as team lead in supporting unit’s goal through effective credit analysis of applications for credit. Identify additional business needs and corresponding sales opportunities
· Coordinated ordering documents and assists in documenting loans to evidence debt and to ensure perfection of the bank’s security interest in compliance with regulatory and legal requirements

CAMELBACK TOYOTA (Arizona, USA)
Sales and Leasing Consultant    			                                   Aug 2002 – May 2005
· Dealt in direct sales and business development functions relative to market demands and customer relationship
· Developed new business opportunities to maximize brand development and performance
[bookmark: _GoBack]EDUCATION
ARIZONA STATE UNIVERSITY
Bachelor of Science, Global Business 				           December 2006
					      
      PERSONAL DATA
· Marital Status: Married
· Date of Birth: 21-Jan-1980
· Citizenship: American / Lebanese. 
· Contact: +961-3-917715; najialieh@gmail.com 


