Curriculum Vitae – Joseph Sabbagh       
                                                                                     
   

   Mobile: +961 3 531 267           

                                                                                                  
Email: joseph.m_s@hotmail.com                                                         

LinkedIn: https://www.linkedin.com/in/joseph-sabbagh-43308345
Education:
 
· 2016 
 
Postgraduate courses in Business at Macquarie University, Australia
· 2009 – 2013 
Bachelor of Computer Science at American University of Science & Technology  

Employment Summary
Dentiflow: Sales & Marketing 





Oct 2016 – present
Accelerate Online: Media Executive




May 2017 – Sep 2018
BMB: Account Manager





              Sep 2014 – March 2015
BPS: Sales Executive                                                                                              Jun 2013 – Jun 2014
Employment History
Dentiflow – Sales & Marketing Manager
Dentiflow is a cloud-based clinic management platform tailored for dentists to manage all aspects of their clinics.
Key responsibilities:

· Developed all the marketing strategies in order to penetrate the local market
· Lead generation through cold calling, digital media campaigns and referrals 
· Planned and participated in the Beirut International Dental Meeting 2017
· Built strong relationships with 10 dentists to ensure long term product development  
· Closed deals with 37 active and paying clinics in Lebanon in less than 6 months
Accelerate Online – Media Executive

Accelerate Me Online is a leading digital media agency that operates in KSA, UAE and Lebanon
Key responsibilities:

· Launched marketing campaigns on social media platforms (Facebook, Twitter and Instagram) 
· Campaign optimization 
· Reported social media insights and results on a monthly and weekly basis 
· Participated actively in the Social Media Listening of Extra Stores’ yearly mega sale in KSA 
BMB – Account Manager 
Job summary: BMB is specialized in delivering high quality solutions and services in the Information & Communication Technology field. 
Key responsibilities:

· Business development and strategic account management
· Cold calling and lead generation 
· Conduct sales meeting with prospects
· Requirement gathering for enterprise mobility solutions (front office application) 
Achievements 
Cotton & Trends: Owner 






Oct 2011 – present

Cotton and trends is small family business that I launched in 2011. Acting as a small retail shop located in Ashrafieh, we sell a variety of cotton based products ranging from sleepwear to sportswear. In 2015, I launched an e-commerce platform to increase sales and discover new markets. This project allowed me to gain and nourish my experience in digital marketing and e-commerce. 

Key responsibilities:

· Developed and customized the website on Shopify (www.cottonandtrends.com) 
· Launched marketing campaigns on Google Ads, Facebook and Instagram
· Edited visuals on Photoshop 
· Business management and logistics 
· Guaranteed daily online sales conversions 
· Achieved an average of monthly online sales of $3200 for the past 6 months 
Certifications
Microsoft Dynamics CRM Application MB2-700
Microsoft Dynamics CRM Customization and Configuration MB2-703
