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OBJECTIVES 

Seeking a senior managerial Business Development/Sales and Marketing position in a dynamic progressive company, where I can utilise my skills and 15 years of field experience.

 Skills

· Knowledge of business development, marketing techniques (ATL/BTL/TTL) behind consumer behaviour, research and branding, particularly in Europe and MENA region.
· Innovative business development and creative skills, always seeking new challenges.
· Well organized, proficient in communicating messages/ideas/proposal and closing deal.
· Able to handle pressure, while working to tight deadlines.
· Strong leadership skills with a collaborative style and great team player with interpersonal skills.
· Multi linguistic; proficient in French, English, Italian and Arabic, with a basic knowledge of German.
· Advanced user of MS Office.



EDUCATION

· 1991-1993 :   University of Technology of Paris – Sales and Marketing strategies
· 1990-1991 :  Baccalaureate A1-Lycée St Esprit de Beauvais (France).

     
Experiences 


May 2016– Present:    - FREE LANCER CONSULTANT (France/Germany/MENA) 
Business Development, Fairs Planning and Exhibitions Consultant       
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 - UNION OF ARAB BANKS  
International Commercial Counsellor of Secretary General   and Business Development for MENA Accounts (since Nov. 2017) 


October 2014 – May 2016: PREMIUM PARTNERS, Beirut (Lebanon) 
                                 Business Development Manager:

· Setting penetrating strategies for new segments and markets mainly in Europe and MENA region (promotional items and branding), by identifying sales leads, pitching customized Premium Partners's services to new clients and maintaining a good working relationship with new contacts.
· Handling international clients accounts such as Pepsi and Nestle.


December 2013 – August 2014: Images D’Orient, Beirut (Lebanon) 
                                        Sales and Marketing Manager:

· Working for the European market, mainly France, Italy, Germany and Belgium. Contributed in developing existing clients portfolios while referencing & introducing products to Malls (ABC) & renounced shops (la Fayette, La Rinascente),

· Established and designed the Brand’s  complete 3D merchandising plan (planogrambuilder) 

· Participated in the yearly exhibition of Maison & Objet/ Paris - Ambiente in Francfort and prospected the French market in order to develop a commercial strategy fitted for the south of France and Paris.

February 2010 till October 2013: SIGEL GMBH, Mertingen (Germany)
                                            Key Account Manager:

· Specialized in up-market stationary. In charge of negotiating with the main offices of French labels(such as Bureau Vallée, Hyperburo, Top Office, Metro, Plein Ciel, Calipage) in order to reference and monitor products in stores according to the marketing process.

· Analyzed markets and assisted in the creation of business development, sales and marketing strategies. 

· Opened markets in Belgium and Luxembourg in 2011 and created new customers portfolios.

· Demonstrated ability to increase sales territory, market share and volume of accounts.

· Developed commercial partnerships and solid business relationships.

· Travelled regularly to Munich for feedback and implemented the marketing strategy for France, Belgium and Luxembourg.

· Provided realistic plans and forecasts on customer performance, delivered ongoing market analysis and assessment of competitors.

November 2006 till January 2010: NRJ – RADIO STATION, Beauvais (France)
                                            Sales and Marketing Manager:
                   
· In charge of the team and over radio sale advertising ATL/BTL/TTL, marketing derivative products (print products, billboards, nights, street marketing, events) in addition to Internet and TV NRJ12.

· Established of complete customers portfolio, along with annual communication budgets, participated in the development of other channels such as Amiens and Compiègne. (France)

· Managed campaign work of various client (Orange, Peugeot, Renault, Auchan,...) by Identifying the target audience to provide value money and promote their business.

· Evaluated media choices, decided on the message and tone of the advertising campaign and how it should be delivered to get best ROI to client.

· Coordinated advertising campaigns and ensured they were completed on time and within budget.

October 2003 to November 2006: SCINTELLE, Beauvais (France) 
                                            Sales Representative:

· Promoted up-market products for external locking such as portals, outer walls, garage doors. Elaborated of scale drawings following on site measurements. 

· Created and executed appropriate marketing plans in order to solicit business, dealt with a diverse range of clients in the private and public sector.

July 1999 till September 2003: JULES  (France) 
                                        Shop Manager:

· In charge of a store marketing ready-made men clothes in Rouen, Cergy Pontoise and Meaux. Trained groups of 7 sellers on average and managed external competition. 

·  Developed, researched and implemented marketing strategies while maintaining accurate records of all pricings, sales and activity reports. 

December 1995 till May 1999: DISTRICT MARKET, Paris (France)
                                       Sales and Marketing man:

· For present Import-Export Company between Asia and France, traded products related to pocket electronics devices, aimed at providing great labels of odd jobs, gadgets and superstores, worked ATL/TTL marketing.
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