                                                             Salim Gharzeddine
                  Mount Lebanon, Lebanon
             102, Bahaa Al-Chaar Building, Ainab Main Street, Ainab, Lebanon
             Salimgharzeddine24@gmail.com
                  Mobile: (+961) 81-712071

 Occupational field: Business Marketing
 Objectives
Looking to join, and have a chance to work in a progressive organization that helps me shares my    knowledge, utilize my degrees and expand my horizons
Education
Business Marketing
 American University of Science and Technology, Beirut- Lebanon

Title of qualification awarded
BT in Accounting

Name and type of organization providing education and training
American Universal Collage, Dbayeh- Lebanon
Personal Skills and Competences:
Mother tongue(s): Arabic
Social skills and competences:
Good communication skills gained through consistently working with people of all backgrounds in different fields.
Organisational skills and competences
High organizational capacity, demonstrated by my ability to work and study at the same time.
Team Work skills:
Proficient in handling effectively and efficiently multiple tasks and delivering under pressure with full dedication to the job
Computer skills and competences:
Word- Excel- PowerPoint- Access Internet, gained through work and study

Personal Skills:
   ● Fast learner.
   ● Friendly and work well with people.
   ● Hard working.
   ● Enjoying meeting new people.
   ● Negotiation, Influence, and cooperation.

Work experience:
Intercontinental Phoenicia hotel Beirut Lebanon  Banquet supervisor                        2007-2008
.Created and maintained a weekly schedule for all staff within the Beverage Department adjusting for events, holidays
.Responsible for banquet scheduling
.Maximized profits by delivering an outstanding customer service.

Deauville Hotel & Beach, Khaldeh- Lebanon Beach Customer Services, supervisor,             2010-2011
.Determine all policies and procedures and training program.
.Administered sales transactions and generated revenue.
.Managed communication with all team members.
.Monitored performance of all team members.

Al Rabia Dairy Products Firm- Aley, Lebanon Sales Executive                                 Jan-2014 / Sept-2014
  Delivered a 140% index vs. the same period last year
 ● extended the distribution and increased the covered in my area
 ● enhanced the sales by stores for the top customers
 ● managed to build strong relationships with key customers in a short period of time
 ● succeeded in maintaining a healthy collection cycle.


















                      




	
	




