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Assaad Atallah
Objective
To secure a position suitable to my experience in a high growth company with considerable advancement opportunities wherein I could greatly contribute to its success.
Summary
Nearly 15 years of professional experience in various sales fields and positions.
Quick learner, goal oriented and result driven individual.
Organized, highly motivated and detail-directed problem solver.
Energetic and capable of performing under pressure.
Proven ability to work with staff, subordinates and directors.
Professional Experience
NOV 17 – To Date	“CTC, Samsung.”	Beirut, Lebanon
Sales Manager - Mobiles
Handling Samsung Mobiles products portfolio.
Relaunching mobiles business at all major key accounts.
Setting and achieving targets.
Setting and executing business plans at select retailers.

OCT 16 – OCT 17	“Food & Drug Corporation F.D.C.”.	Beirut, Lebanon
Channel Sales Manager - Key Accounts
Handled GSK Oral Care products portfolio.
Managed business in all major key accounts across Lebanon.
Set & achieved monthly individual targets.
Created joint business plans with customers and executed them through written contracts.
Coordinated with other departments to ensure optimal results are achieved.
Coordinated with suppliers and ensured best practices are used.

MAR 16 - OCT 16	“Cash United - MoneyGram”.	Beirut, Lebanon
Network Development Manager
Worked on expanding existing network of money transfer agents.
Worked on developing business of existing agents.
Coordinated with legal, compliance and finance departments to ensure smooth operation
Worked closely with marketing department to enhance exposure at agents' locations
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SEP 14 – MAR 16	“Transmed”.	Beirut, Lebanon
HPC Middle Trade District Manager
Managed the HPC Middle Trade Sales Team.
Dealt with P & G none-food brands.
Prepared and executed monthly/quarterly/yearly business plans.
Set and achieved monthly value and volume targets.
Managed all day-to-day aspects of the business.
Coordinated between the sales team and all other company departments. 
Responsible for money collection as per company requirements.


JUN 13 – AUG 14	“CTC, Samsung”.	Beirut, Lebanon
Mobiles Sales Manager
Set up business plan for the Lebanese market
Managed and motivated a team of 3 Sales Supervisors, 2 senior sales representatives, 12 cash-van representative and 2 Sales Coordinators.
Provided management with detailed market and competitive reports.
Managed the Samsung Mobiles distribution process in Lebanon.
Set & achieved monthly individual targets.
Managed the entire cash van operation. 
Forecasted required quantities and advising about products and prices.

JUL 12 – JUN 13	“Golden Food/UTD”.	Beirut, Lebanon
Off Trade Sales Manager
Managed and motivated a team of 4 supervisors, 7 sales representatives, 1 cash-van representative and 3 merchandisers.
Provided management with detailed market and competitive reports.
Liaised with 4 area managers and their sales teams.
Followed up on day-to-day operations.
Set & achieved monthly individual targets.

AUG 09 – JUN 12	“Heineken/ALMAZA”.	Beirut, Lebanon
Sales supervisor
Managed a team of 5 sales representatives, 1 senior sales representative and 1 tele-sales representative.
Covered the areas of Beirut, Metn and Keserwan.
Set & achieved monthly individual targets.
Negotiated and prepared yearly contracts.
Managed the free goods budget throughout the year.

OCT 08 – FEB 09	“DAMAC Properties”.	Doha, Qatar
Customer Relationship Manager
Managed the entire portfolio of Doha Sales Office.
Followed-up on any and all after sales inquiries as well as payments.
Liaised between clients, property consultants and Damac Management.




JUL 06 – OCT 08	“DAMAC Properties”.	Doha, Qatar
Property Consultant
Managed a portfolio of clients and investors.
Recruited new agents.
Negotiated and closed deals.

FEB 05 – JUN 06	“Khalil Fattal Et Fils”.	Beirut, Lebanon
Sales Representative
Covered Dahye, South and Shouf areas.
Managed a portfolio of class A, B and C accounts.
Prepared yearly contracts.
Followed up on targets.


Internships
Summer 2004	Khalil Fattal Et Fils.	Beirut, Lebanon
Summer Training Program
Trained in Alliance Electronics (Sony Distributor).

Summer 2003	BBAC.	Beirut, Lebanon
Summer Training Program
Basic training program.

Training Sessions
2014	Big Kahuna Sales.	Beirut, Lebanon
Wydner Coaches

2012	Negotiation skills.	Beirut, Lebanon
Heineken Sales Academy

2011	Leadership Skills.	Beirut, Lebanon
ICTN

2011	Essential Selling Promotion.	Beirut, Lebanon
Heineken Sales Academy

2010		Essential Selling Skills.			  Beirut, Lebanon
Heineken Sales Academy

2006		Selling For Results.			   Dubai, UAE
DAMAC Training Academy

2005		Fattal Induction Program.			  Beirut, Lebanon 
KFF 



Projects and Events
2007 & 2008	QREX Exhibition.	Doha, Qatar
Set up the Exhibitor Space for Damac Properties.
Cared for clients throughout the exhibition.
Followed up on all administrative procedures throughout the exhibition.
Provided detailed feedback through professional reports.

August 2008	Damac Properties: The Beirut Road Show.	Beirut, Lebanon
Part of the “Night Souk Event” by Damac Properties.
Selected from a team of 12 people to represent Doha branch in the event.
Answered all queries about investment opportunities in Qatar.
Provided assistance for the team throughout the event.
Liaised between Doha and Beirut offices.



Education
License En Gestion Des Entreprises, Université Saint Joseph (USJ).
Mathématiques Elémentaires, Collège De La Sagesse, Jdeideh.
Computer Knowledge
Efficient in Microsoft office Tools. (Word, Excel, Power Point, Outlook).
Basic Knowledge of Smart Sheet
Basic Knowledge of SLACK
Languages
Fluent in French, English and Arabic (Mother Tongue).
References
Available upon request.
