Ziad Moussbah 

Date of Birth: 10-10-1990

Place of Birth: Beirut-Lebanon

Nationality: Lebanese

Marital Status: Single

E-mail Address: ziad.moussbah@gmail.com

Address: Ras Beirut- Manara Street-Itani Building-Ground Floor.

Mobile: +9613377051
PROFESSIONAL EXPERIENCE

LG Electronics Levant – Lebanon representative office
Aug 2016 till Aug 2018

HA Channel Sales & Marketing specialist
· Sales Planning & analysis (monthly/weekly):
- Study key account channels’ sellout, and compare actual sales vs. target and competitors.

- Analyze distributor Sell-thru trend, performance and development.
- Monitor competitor activities and product market dynamics.
· Incentive scheme management (channels/sales persons):

- Executing incentive sales programs in coordination with distributor.

- Adapting the incentive schemes according to the distributor key account managers and sales person feedback.  
· Corporate sales Program:

- Developing corporate sales program by building database network and benefits scheme.
· ISM(In-store management):

- Brand Guideline management.
- Handling in-store expansion & maintenance projects within key retail channels (budget control/ suppliers’ selection/ execution auditing).
· Market intelligence management:

- Conducting regular market visits in order to keep close contact with the market and remain aware of market/competitor/customer behaviors.
Reflection Agency (Promoter & hostesses)
Nov 2015 till Sep 2016

Owner

· Prospect new clients by networking, cold calls, meetings, advertising and sourcing potential clients to increase the business.
· Recruiting and training promoters and hostesses.
· Develop proposals that satisfy the client’s needs, and objectives.
*About Reflection agency
Offering highly experienced and energetic hostesses & promoters for business and promotional events. 
“We exist to reflect your desired image”
SOCODILE HOLDING
Aug 2014 till Oct 2015

Trade marketing executive
· Coaching/ managing sales team (16 Beauty advisor):

-Recruit, train and manage Beauty Advisors and part time promoters.

-Analyze and review sales team performance.
· Marketing/ Promotions:
-Plan, develop and execute various marketing/ branding strategies and promotional programs.
-Follow up on the implementation of marketing plans.

-Analyze and report product performances and promotion plans vs. competitors.

-Proactively analyze sales results per brand and propose action plan for the sales team to improve and increase results.

· Merchandising:

Follow up on the implementation of POSM (point of sales materials).

Train the store manager and sales team on merchandising techniques to maximize sales.

Al Maaref Forum (Publishing house)
Jun 2010 till Jul 2014

Sales and marketing executive
· Organizing Book Fair for Al Maaref Forum
· Analyzing short and long term profitability of Book Fairs.
· Developing new clients & distributors in newly developed markets.

· Achievement:  Establishing business in new markets: Iraq, Oman and Tunis.
Education

2007-2010: BA Business and Management- Université Saint-Joseph (USJ).
Certificate
2016: Regional sales Training certificate from “LG international leaning center, Korea”

“Second place in LG TTT (Train the trainer) Global camp of 2016”
2017: Negotiation / presentation skills certificate from “LG Levant learning center”
Languages

Arabic, French and English Languages -Fluent
Computer Skills

MS Office (advanced skills in Excel, PowerPoint and World)

Personal skills
Positive attitude - Creative thinking - Problem solving skills - Negotiating skills.
Hobbies
Chess - Billiard - Parkour – Muay Thai – Guitar 
